
Becoming an Independent Financial 

Advisor is a big step. The executive 

members of RIA Advisors have 

a long track record of building 

successful practices and have the 

“been there, done that” perspective 

to help you both during, and after, 

the transition process.

DECLARE YOUR INDEPENDENCE, 
BUT DON’T GO IT ALONE.

The financial industry is becoming more difficult to navigate every year. More volatile markets, shifts in strategies, 

and compliance related issues can make it difficult to grow your business at a major institution. In fact, it seems as if 

whatever manner you come up with to grow your business – the answer is “no.” 

So, you have been considering the idea of going independent. Being an Independent Financial Advisor has many 

appealing benefits You have autonomy, control, freedom and the opportunity for unlimited income. 

But it isn’t all just “glamour and glitz” as that “freedom” comes with all the responsibility of being a business owner 

including the operational, legal, compliance, managerial and regulatory costs. But it isn’t just the cost of going it alone; 

it is also the time that is absorbed by the operational side of the business that reduces the time available for marketing 

and growing the business.

What if you could have the best of both?

RIA Advisors can help you achieve your goals, maintain your independence, while providing you with a structure that 

gives you the best of both worlds – the resources, support and platform of a well-established and rapidly growing firm 

as well as the freedom to run your business the way you see fit.

RIA Advisors is growing a premier asset management and client service platform. Since we are not a “big box” firm, we 

have the flexibility to focus on the clients and their needs. Our belief is simple – our clients’ needs are best served by 

harnessing and leveraging the abilities of all the professionals associated with the firm.

We want you to be a part of that solution.

What we offer is the structure and platform to market and grow your business; we handle the operational, regulatory 

and legal costs so you can focus on your clients. We give you access to the products your clients need to meet their 

financial goals, as well as the tools and support you need to grow your AUM and revenue. Of course, you can leverage 

as much or as little of RIA Advisors’ Support Services as you wish.
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TRANSITION SUPPORT

To help you make a seamless transition to our firm, we 

provide the support, guidance and service you need at 

every stage of the process.

PRE-TRANSITION:

•  We work closely with you to analyze your current 

business and develop a transition plan.

•  We review your current employment and non-compete 

agreements to reduce legal risks during the transition 

process.

•  We will conduct due diligence on the products in your 

current book of business to ensure portability.

•  You will be given access to all of our marketing, 

operational, and legal resources for the transition of 

your book.

THE TRANSITION:

Once you make the decision to transition, RIA Advisors 

engages in supporting you to ensure a successful move:

•  We provide you, and your family, with all of the 

standard benefits from healthcare and HSA’s to a 401k 

plan with company matching.

•  Depending on your location and needs, RIA Advisors 

can provide all of your operational support including 

your office, support staff, and marketing.

•  Our partners work closely with you to meet the 

challenges of the transition process from marketing to 

account transfer, client engagement, and servicing.

•  Compensation structures are custom designed to 

meet your needs and operational requirements.

POST-TRANSITION

MARKETING & GROWING YOUR BUSINESS:

Once the initial transition process is completed, RIA 

Advisors gets to work leveraging all of our assets to 

support you. What other firms cannot provide you, due 

to inherently tight compliance restrictions, is the ability 

to easily and effectively target, access, communicate 

and acquire new clients.

RIA Advisors can solve that problem for you.

•  Our website, RealInvestmentAdvice.com is read globally 

and receives over 40,000 visitors per month, and you 

will be marketed as a firm resource through that site.

•  Our firm’s content and commentaries (including our 

advisors’ content) are frequently picked up and quoted 

in the media and in influential financial blogs.

•  Our social media presence has nearly 300,000 

followers and receives nearly 7 million views/month 

and is used to promote our advisors and their content.

•  You will also be provided with social media support 

and logistics to help you reach your prospects and 

generate leads to build your business.

•  Our weekly newsletter, which is distributed to more than 

30,000 subscribers, will also be used to market for you.

•  Advisors are encouraged to contribute and be part of 

our marketing and social media campaigns. 

•  RIA Advisors operates a morning radio program in the 

Houston area, which is then leveraged on a national 

basis through our podcasts to drive leads to the firm.

•  Our P/R firm provides access to local and national 

media sources to market the RIA Advisors brand from 

which you will benefit.

•  Our audio and video production facilities will be 

utilized to provide you personalized and specialized 

marketing materials to promote you and your skill set 

to suitable clients. 

While many firms promise you marketing support, there 

is no firm that can provide you the support, skill set, and 

proven track record of RIA Advisors.



PORTFOLIO MANAGEMENT

One of the biggest challenges for independent advisors 

is portfolio management. While the idea of building and 

running portfolios for clients seems exciting, it is time 

consuming, challenging and can be extremely difficult in 

challenging environments. 

More importantly, for many advisors, their time is 

focused on client’s service and retention to the portfolio 

management falls behind, things get missed, and 

performance falters. 

RIA Advisors team of portfolio managers can help 

you with that. 

The portfolio management process is an active 

approach built around the client’s goals, objectives, 

risk tolerance, behavioral biases and specific “hurdle 

rate” derived from their financial planning process. The 

approach is designed to deliver returns in a disciplined 

manner to both avoid dramatic market declines 

and emotional biases that lead to poor long-term 

investment decisions. 

There is no limitation to the asset classes that can be 

used for each piece of the allocation model but the 

focus is on lowest costs, relative performance, liquidity, 

and duration. 

Assets are selected for each piece of the portfolio based 

on a number of both technical and fundamental factors. 

Those assets are then managed to adjust the exposure 

of the portfolio to “risk” based on strenuous and 

consistent quantitative and statistical analysis. With this 

additional risked based analysis, the goal is to further 

reduce the downside risk of the portfolio. 

The goal of the portfolio is an 80% capture rate of 

advances in the financial markets with a maximum 

drawdown of no more than 20% of the overall decline. 

Over the long-term the minimization of capital destruction 

will generate excess market returns. This is the basic 

tenant of investing in action: “buy low, sell high.”

The portfolio construction process is driven by three (3) 

primary drivers.

•  Fundamentals – 

determine WHAT to buy.

•  Technicals – determine 

the WHEN to make buy/

sell decisions

•  Reversion To The Mean 

– deviation from long-

term means determine 

HOW exposure to “risk” 

in portfolios is evaluated. 

While it is easy to buy investments, it is quite a different 

matter to know when to sell them and take profits. By 

having a strict, unemotional, and disciplined approach to 

money management, the “buy/sell” decisions become a 

function of the overall process. 

While investing for the long-term is extremely important; 

it is also important to avoid the major market declines 

that can undermine those long-term goals.

When you are ready, you will meet with the RIA Advisors 

portfolio management team for a full discussion of the 

portfolio management process.

Fundamentals

Reversion Technicals
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RIA Advisors LLC is a registered investment adviser and its representatives are in compliance with the current filing requirements imposed upon registered investment 
advisers by those states in which Advisor maintains clients. RIA Advisors LLC may only transact business in those states in which it is registered, or qualifies for an exemption 
or exclusion from registration requirements.

RIA Advisors LLC may only transact business in those states in which it is notice filed or in which it qualifies for an exemption or exclusion from notice filing requirements. 
Website content is limited to the dissemination of general information regarding investment advisory services to United States residents residing in states where providing 
such information is not prohibited by applicable law. Accordingly, the publication of website content should not be construed by any consumer and/or prospective client as a 
solicitation to effect or attempt to effect transactions in securities or the rendering of personalized investment advice for compensation over the Internet. Users should consult 
with appropriate advisors before making investment decisions.

Other Disclosures (including newsletters):

The information in this document is based on data gathered from sources that we believe are reliable. However, we do not guarantee the accuracy or completeness of this 
information. This information should not be used as the primary basis for investment decisions, nor is it advice meeting the specific investment needs of any investor.

Past performance may not be indicative of future results. Therefore, no current or prospective client should assume that future performance of any specific investment or 
investment strategy (including the investments and/or investment strategies recommended or undertaken by RIA Advisors LLC) made reference to directly or indirectly by RIA 
Advisors LLC in its web site, or indirectly via a link to an unaffiliated third party web site, will be profitable or equal the corresponding indicated performance level(s). Different 
types of investments involve varying degrees of risk, and there can be no assurance that any specific investment will either be suitable or profitable for a client or prospective 
client’s investment portfolio. Historical performance results for investment indices and/or categories generally do not reflect the deduction of transaction and/or custodial 
charges, the deduction of an investment management fee, nor the impact of taxes, the incurrence of which would have the effect of decreasing historical performance results.

Certain portions of RIA Advisors’ web site (i.e. newsletters, articles, commentaries, etc.) may contain a discussion of, and/or provide access to, RIA Advisors LLC (and those 
of other investment and non-investment professionals) positions and/or recommendations as of a specific prior date. Due to various factors, including changing market 
conditions, such discussion may no longer be reflective of current position(s) and/or recommendation(s). Moreover, no client or prospective client should assume that any 
such discussion serves as the receipt of, or a substitute for, personalized advice from RIA Advisors LLC, or from any other investment professional. RIA Advisors LLC is neither 
an attorney nor an accountant, and no portion of the web site content should be interpreted as legal, accounting or tax advice.

THE RIA ADVISOR ADVANTAGE

While it is certainly appealing to be a solely independent financial advisor, you also take on all of the risks and the costs. 

For most independent advisors, the net profit margin after all expenses including office, staff support, legal, compliance 

and operations is between 20-25%.

RIA Advisors offers you the opportunity to have all the freedom of independence and the ability to participate in 

something bigger than just yourself. By taking advantage of costs efficiencies of a larger operation, you can increase 

your personal profitability and lower your business-related risks. When you become part of the RIA Advisor team, you 

become part of great group of professionals from planners, to portfolio managers, research, and marketing. This allows 

you to leverage a vast pool of experience and talent to grow your business and increase your income. 

We look forward to the opportunity to visit with you about all the opportunities that RIA Advisors can provide you as an 

independent advisor and how we can grow together.

TOOLS/TECHNOLOGY

We will give you every tool and advantage necessary for you to grow your business  

and serve your clients in the best manner possible.

RIA Advisors provides:

Advisors

•  Morningstar Research

•  Zack’s Research

•  Wealth Central (Fidelity)

•  Advisor Center (Schwab)

•  Veo (TD Ameritrade)

•  FeeX

•  Money Guide Pro

•  My Blocks

•  FinaMetrica

•  Yodlee

•  ByAllAccounts

•  Redtail CRM

•  Citrix ShareFile (Secure 

Document Exchange)

•  Docusign

•  Adobe Pro

•  Paperless/Cloud Storage

•  Tamarac Portfolio Mgmt. 

(Moving to Orion)

•  Website Development

•  Social Media Tools

•  Proprietary & Private 

Research

•  RIA in a Box (Compliance)

•  CyberSecurity

•  Legal

•  Operational

•  Client Service Support

•  Marketing (Print/Web/Social)

•  MS Office 365

•  ZOOM

•  Succession Planning


